TANGANYIKA LAW SOCIETY
CONTINUING LEGAL EDUCATION CALENDAR SEPTEMBER, 2011– JANUARY 2012
	NO.
	DATE
	CLE TOPIC
	COURSE DESCRIPTION
	LOCATION
	FEES
	CLE CREDIT POINTS

	1.
	2nd September,2011
	General Overview of the New Mining Act,2010
	Provide the main highlights, new introduced provisions and main difference with the previous Act and main issues/problems facing implementation of the new Act.

Incentives in the Mining Sector Vs other sectors.

Other mining issues in relation to law.
	Mwanza
	50,000
	2

	2.
	09th September,2011
	Commercial Arbitration Procedure
	The drafting of clauses, choice of law, appointment of arbitrators, preliminary meeting, forms of arbitration, proceedings, awards and challenging awards.
	Tanga
	50,000
	2

	3.
	21st -23rd September,2011
	Advocacy Training for Lawyers 
	Experience has shown that the skills of a good advocate can have very real impact on the efficiency of the justice system, safeguarding and protecting fundamental human rights and reducing delays in the justice system, both in civil and criminal jurisdictions.

An efficient and competent advocate means that court time is used economically. By setting standards of advocacy within the profession there is a marker against which judges and the public can measure the individual advocate.
By improving advocacy skills there is an undoubted improvement in the rapport with the judiciary leading to smoother, more confident hearings and judgements. The failure of advocates to do their job properly in the lower courts leads to appeals and miscarriages of justice, and further to clogging up of the appellate structures and inevitable delays and added costs.

This practical oriented course will borrow on experience from seasoned solicitors in England and Wales on how to present cases well in court.

	Dar es Salaam
	150,000
	3

	4.
	07th October,2011
	Basics of Contract Negotiation skills for lawyers
	Why do you need to negotiate? 

What types of negotiations exist? 

What are the characteristics of a confident negotiator? 

How to handle conflicts in negotiations? 

What steps do you need to go through when negotiating? 

What is the difference between negotiation and persuasion?
	Moshi
	50,000
	2

	5.
	21st October,2011
	The Law relating to Intellectual Property
	Procedures for making trademark, patent and other application to protect client intellectual properties; IP litigation procedures and problems; keeping IP files.
	Mbeya
	50,000
	2

	6.
	04th November,2011


	Tax law and Tax Appeal Procedure 
	The steps and procedures in filing Tax appeals in the Tax Appeals Board and Tribunal; negotiating out of court settlements with TRA


	Dar es Salaam 
	50,000
	2

	7.
	18th November,2011
	Labour disputes handling procedures
	Procedure and steps in labour conciliation. Arbitration and appeal processes; types of labour contracts and termination issues. Negotiations with trade unions
	Tabora
	50,000
	2

	8.
	02nd December,2011
	Merger of law firms
	Creating a clear strategic rationale for the merger;

Identifying the right merger partner with dedication and vision;

Having a clear focus in the negotiation process;

Communicating to create and sustain commitment;

Leading decisively from the top;

Structuring an integration process to deliver the benefits

Documenting the merger;
Problems and solution to a merger
	Arusha
	50,000
	2

	9.
	16th December,2011
	Mortgage Financing: Legal aspect on drafting and registration of security documents
	The Mortgage Financing law in Tanzania: salient features and steps, problems and the role of legal advisers
	Mwanza
	50,000
	2

	10.
	13th January,2012
	Professional Ethics and Running of Advocate’s office
	The practice of law involves giving legal advice, drafting legal documents, and representing clients in legal negotiations and court proceedings such as lawsuits- how is it done ethically? Malpractice suits, insurance issues, indolence, carelessness and high profile incompetence issues; ethical practise, concerns of the client, the profession and the public. 
	Dodoma
	50,000
	2


